
 

 

Personalized 
LoLo Gifts are sent 
from the agent’s 
email address to 
the client.  

Metrics 
All interactions 
are tracked on a 
personal 
dashboard.  

Local 
LoLo Gifts are 
only sent to 
independent 
businesses in your 
community. SIMPLE 

LoLo  uses automation 
to send monthly gifts to 

your clients.

MEANINGFUL  
LoLo Gifts are 

unexpected and show 
clients that you care.

COST EFFECTIVE 
Send gifts for $1/client. 
Only pay for gifts that 

are redeemed!

Generate More Referrals     
and Repeat Business 

Ensure your agents stay top-of-mind with their clients

How can LoLo Gifts generate more business for your agents? 
The LoLo platform delivers meaningful digital gift 
experiences via email and text message. Digital Gift 
Experiences are easily measured unlike traditional 
postcards and monthly newsletters, creating a more 
valuable touchpoint. Each gift is unique and 
geographically relevant so the client gets a gift in their 
neighborhood which ensures more engagement and 
keeps the agent top-of mind. 



Learn More at www.LoLo.Gifts •  Headquartered in Asheville, NC

Keepin’ the Local Vibe Alive 
A  CASE STUDY WITH 

BEVERLY-HANKS & ASSOCIATES 

“LoLo makes it easy for our agents 
to meaningfully reach out to their 
sphere every month.”                             
   

 - Michael Phelan, CMO 

Beverly-Hanks & Associates Partners with LoLo 
Beverly-Hanks & Associates has been the most prominent real estate firm in Western 
North Carolina for over 40 years, representing more homes and land for sale throughout 
the area than any other real estate firm. Throughout this rich history, they have also 
remained focused on supporting and growing their local community. In 2015, Beverly-
Hanks partnered with LoLo for a fresh way to connect their agents with clients and 
contacts each month. The LoLo platform which promotes unique experiences at 
locally-owned merchants provided a manageable and meaningful touchpoint that 
continues to grow client engagement and referrals today.

“LoLo provides a remarkable 
service to our clients, while 
reminding people that we are 
locally-owned and enjoy other 
local companies.” 

 - William Coin, Agent


